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(54) METHOD AND SYSTEM FOR PROMOTING SALES 
(57)Abstract: 

PROBLEM TO BE SOLVED: To improve the possibility of being connected to the 
purchase of merchandise and to realize a general recommendation service. 
SOLUTION: When a user accesses the server of a music software distribution shop A 
through a network connection service by a portable telephone set 2 and purchases a 



music software, e.g. the server of the shop A transmits the purchase information to a 
center 1 f which retrieves concert information by the singer from a recommend rule 1a 
to transmit the recommendation to the portable telephone set through the network 
connection service. When the user purchases a concert ticket from the server B of a 
ticket sales shop B by the portable telephone set, the server of the shop B transmits 
the purchase information to the center, which retrieves the reservation situation of 
airplanes, etc., on the holding date of the concert of this purchase information from 
the recommend rule to transmit the recommendation to the portable telephone set. 
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CLAIMS 



[Claim(s)] 

[Claim 1] They are the data which specify two or more goods, the data which specify 



two or more customers, and the attribute beforehand created about each of two or 
more of said customers. When a certain customer in said customer accesses a certain 
goods in said two or more goods, The database including said customer's for 
possibility that said same customer will access a degree to choose high goods from 
the data which specify said two or more goods automatically attribute is prepared 
beforehand. When a certain customer in said two or more customers accesses the 1st 
goods in said two or more goods, The step as which the customer concerned 
determines the 2nd high goods of possibility of next accessing continuously, using said 
database, The step which transmits REKOMENDESHON of said 2nd goods to said 
customer's user terminal through a network connection service, The sales promotion 
approach of having the step which determines the 2nd following goods for said 2nd 
goods as said 1 st goods, and repeats this when said customer accesses about said 
2nd goods. 

[Claim 2] The sales promotion approach according to claim 1 that the step which 
determines said 2nd goods is what determines the goods [ REKOMENDO / detect 
that there was access from a customer to REKOMENDESHON which transmitted in 
the past, and / it / goods / in consideration of the number of accesses from said 
customer ]. 

[Claim 3] The sales promotion approach according to claim 2 of having further the 
step which changes the REKOMENDO rule which determines said goods 
[ REKOMENDO / goods ] according to the number of accesses from said customer. 
[Claim 4] The data with which the Ruhr where the same customer is expected to 
purchase two or more goods continuously specifies two or more goods, It has the 
center beforehand registered with the data which specify two or more customers. 
When a customer accesses to the 1 st shop about the 1 st goods, the access 
information of said 1st goods is transmitted to said center from said 1st shop. Said 
center determines the 2nd following goods from said 1 st goods based on said Ruhr, 
and transmits the REKOMENDESHON to said customer's user terminal through a 
network connection service. When said customer accesses to the 2nd shop about said 
2nd goods, the access information of said 2nd goods is transmitted to said center 
from said 2nd shop. The sales promotion system determines the 2nd following goods 
for said 2nd goods as said 1 st goods, and it was made to repeat this. 
[Claim 5] The data with which the Ruhr where the same customer is expected to 
purchase two or more goods continuously specifies two or more goods, It registers 
with each server of two or more shops beforehand with the data which specify two or 
more customers. When a customer accesses to the 1st shop about the 1st goods, said 
1st shop determines the 2nd goods from said 1st goods based on said Ruhr, and 
transmits the REKOMENDESHON to said customer's user terminal through a network 
connection service. The sales promotion system by which said 2nd shop determines 
the 2nd following goods for said 2nd goods as said 1st goods based on said Ruhr, and 



it was made to repeat this when said customer accessed to the 2nd shop about said 
2nd goods. 

[Claim 6] The data with which the Ruhr where the same customer is expected to 
purchase two or more goods continuously specifies two or more goods, It registers 
with the server of a shop beforehand with the data which specify two or more 
customers. When a customer accesses to said shop about the 1st goods, said shop 
determines the 2nd goods from said 1 st goods based on said Ruhr, and transmits the 
REKOMENDESHON to said customer s user terminal through a network connection 
service. The sales promotion system by which said shop determines the 2nd following 
goods for said 2nd goods as said 1 st goods based on said Ruhr, and it was made to 
repeat this when said customer accessed to said shop about said 2nd goods. 
[Claim 7] When actuation which chooses the link in aforementioned 
REKOMENDESHON which aforementioned REKOMENDESHON is the mail with a link 
or a link, and mail with a discount electronic coupon of the 2nd goods, and the 
customer received using the user terminal is perform, it is the sales promotion system 
of any one publication of six from claim 4 characterize by to display the guidance 
information for purchase the 2nd purchase screen of goods or 2nd goods on said user 
terminal. 

[Claim 8] Aforementioned REKOMENDESHON is a sales promotion system according 
to claim 5 or 6 characterize by display the guidance information for purchase the 2nd 
purchase screen of goods or 2nd goods on said user terminal , when actuation which 
chooses the link in aforementioned REKOMENDESHON which is an electronic receipt 
with a link or a link , and the electronic receipt with a discount electronic coupon of 
the 2nd goods , and the customer received further using the user terminal is perform . 
[Claim 9] Said user terminal is the sales promotion system of any one publication of 
eight from claim 4 characterized by being a cellular phone. 

[Claim 10] Said shop is the sales promotion system of any one publication of nine from 

claim 4 characterized by being the virtual store or real store on a network. 

[Claim 1 1] Said Ruhr is the sales promotion system of any one publication often from 

claim 4 characterized by including both or one side of customer profile information and 

goods information when a customer purchased or searches goods. 

[Claim 1 2] The method system of sales promotion of any one publication of 1 1 from 

claim 4 constituted so that the goods [ REKOMENDO / detect that there was access 

from a customer to REKOMENDESHON which faced determining said 2nd goods and 

transmitted in the past, and / it / goods / in consideration of the number of accesses 

from said customer ] might be determined. 

[Claim 13] The sales promotion system according to claim 12 constituted so that the 
REKOMENDO rule which determines said goods [ REKOMENDO / goods ] according 
to the number of accesses from said customer might be changed. 
[Claim 14] The link in aforementioned REKOMENDESHON is a link to a 



REKOMENDESHON processing means to detect access from a customer based on 
REKOMENDESHON which transmitted. If actuation which chooses the link in said 
REKOMEN day SHON which said customer received using the user terminal is 
performed The aforementioned REKOMENDESHON processing means detects 
REKOMENDESHON with access from a customer, and updates said REKOMENDO 
rule. Furthermore, the sales promotion system according to claim 12 characterized by 
constituting so that the guidance information for purchasing the 2nd purchase screen 
of goods or 2nd goods may be displayed and said user terminal may be redirected. 



DETAILED DESCRIPTION 



- [Detailed Description of the Invention] _ 

[0001] 

[Field of the Invention] This invention relates to goods and/or the sales promotion 

approach of service, and a system. 

[0002] 

[Description of the Prior Art] For example, the approach using direct mail (DM) as the 
conventional sales promotion approach is learned, the extract Ruhr (retrieval 
condition: — - an age — ) for the vender of goods to choose the purchaser of "the 
goods (future) 10 to sell" by the approach by DM, as shown in drawing 15 the 
customer profile (an age — ) which determines family structure, an annual income, etc. 
a man-and-woman exception (step S1), and is registered beforehand A 
man-and-woman exception from the customer databases 11, such as 11a, such as 
family structure and an annual income, and purchase hysteresis 11b, such as an old 
same trade kind and cross-industrial goods A customer candidate is searched and 
extracted based on this extract Ruhr (step S2), and DM (E-mail) is shipped to this 
customer candidate that extracted (step S3). 
[0003] 

[Problem(s) to be Solved by the Invention] however, since the approach by the 
above-mentioned DM has introduction "the goods (or service) 10 to sell (future)" and 
subsequently searches the customer of these goods 10, for a customer, it is not 
restricted and is not necessarily connected with timely information at sale — ** (a hit 
ratio is low) — there is a trouble to say. Especially, in the case of a cellular phone. 



there is a case where a customer pays the communication link tariff of E-mail, and 
when the DM does not suit a customer's needs, displeasure may be given to a 
customer on the contrary. 

[0004] It aims at offering the sales promotion approach and system which can realize 
the goods of a class which this invention can raise possibility of being connected with 
goods purchase, in view of the trouble of the above-mentioned conventional example, 
and is different, service, and synthetic REKOMENDESHON service for the virtual 
shop and real shop where the types of business differ. In addition, when only calling it 
"goods" on these specifications, not only the goods that are material bodies but 
immaterial various services shall be included. 
[0005] 

[Means for Solving the Problem] The data which specify two or more goods in order 
that the sales promotion approach of this invention may attain the above-mentioned 
purpose, They are the data which specify two or more customers, and the attribute 
beforehand created about each of two or more of said customers. When a certain 
customer in said customer accesses a certain goods in said two or more goods, The 
database including said customers for possibility that said same customer will access 
a degree to choose high goods from the data which specify said two or more goods 
^utomatically~attribu When a certain customer in said two 

or more customers accesses the 1 st goods in said two or more goods, The step as 
which the customer concerned determines the 2nd high goods of possibility of next 
accessing continuously, using said database, The step which transmits 
REKOMENDESHON of said 2nd goods to said customers user terminal through a 
network connection service, When said customer accessed about said 2nd goods, the 
2nd following goods were determined for said 2nd goods as said 1st goods, and the 
step which repeats this was considered as the configuration which it has (claim 1). 
[0006] Since REKOMENDESHON of the following goods is continuously transmitted 
to the same customers user terminal through a network connection service by the 
above-mentioned configuration based on the Ruhr where the same customer is 
expected to purchase two or more goods continuously, possibility of being connected 
with goods purchase can be raised, and synthetic REKOMENDESHON service can be 
realized. 

[0007] Moreover, the data with which the Ruhr considered that the sales promotion 
system of this invention purchases the goods of plurality [ customer / same ] 
continuously specifies two or more goods, It has the center beforehand registered 
with the data which specify two or more customers. When a customer accesses to the 
1st shop about the 1st goods, the access information of said 1st goods is transmitted 
to said center from said 1 st shop. Said center determines the 2nd following goods 
from said 1st goods based on said Ruhr, and transmits the REKOMENDESHON to said 
customer's user terminal through a network connection service. When said customer 



accesses to the 2nd shop about said 2nd goods, the access information of said 2nd 
goods is transmitted to said center from said 2nd shop. The 2nd following goods were 
determined for said 2nd goods as said 1st goods, and it constituted so that this might 
be repeated (claim 4). 

[0008] Since REKOMENDESHON of the following goods is continuously transmitted 
to the same customer's user terminal through a network connection service by the 
above-mentioned configuration based on the Ruhr where the same customer is 
expected to purchase two or more goods continuously from a center, possibility of 
being connected with goods purchase can be raised, and synthetic 
REKOMENDESHON service can be realized. 

[0009] Moreover, the data with which the Ruhr considered that the sales promotion 
system of this invention purchases the goods of plurality [ customer / same ] 
continuously specifies two or more goods, It registers with each server of two or more 
shops beforehand with the data which specify two or more customers. When a 
customer accesses to the 1 st shop about the 1 st goods, said 1 st shop determines the 
2nd goods from said 1st goods based on said Ruhr, and transmits the 
REKOMEN DESHON to said customer's user terminal through a network connection 
service. When said customer accessed to the 2nd shop about said 2nd goods, said 2nd 
^^K^p^determined the 2nd following goods for said 2nd goods as said 1st goods based 
on said Ruhr, and it constituted so that this might be repeated (claim 5). Since 
REKOMENDESHON of the following goods is continuously transmitted to the same 
customer's user terminal through a network connection service from the server of the 
shop where the same customer accessed goods by the above-mentioned 
configuration based on the Ruhr considered to purchase two or more goods 
continuously, possibility of being connected with goods purchase can be raised, and 
synthetic REKOMENDESHON service can be realized. 

[0010] Moreover, the data with which the Ruhr considered that the sales promotion 
system of this invention purchases the goods of plurality [ customer / same ] 
continuously specifies two or more goods, It registers with the server of a shop 
beforehand with the data which specify two or more customers. When a customer 
accesses to said shop about the 1 st goods, said shop determines the 2nd goods from 
said 1st goods based on said Ruhr, and transmits the REKOMENDESHON to said 
customers user terminal through a network connection service. When said customer 
accessed to said shop about said 2nd goods, said shop determined the 2nd following 
goods for said 2nd goods as said 1st goods based on said Ruhr, and it constituted so 
that this might be repeated (claim 6). Since REKOMENDESHON of the following goods 
is continuously transmitted to the same customer's user terminal through a network 
connection service from the server of the shop where the same customer accessed 
goods by the above-mentioned configuration based on the Ruhr considered to 
purchase two or more goods continuously, possibility of being connected with goods 
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purchase can be raised and sale of a shop can be promoted. 

[0011] Moreover, it is the desirable mode of this invention to constitute so that the 
goods [ REKOMENDO / detect that there was access from a customer to 
REKOMENDESHON which faced determining the 2nd goods and transmitted in the 
past, and / it / goods / in consideration of the number of accesses from a customer ] 
may be determined. Furthermore, it is the desirable mode of this invention to 
constitute so that the REKOMENDO rule which determines the goods [ REKOMENDO 
/ goods / according to the number of accesses from a customer ] may be changed. 
[0012] Thus, by determining the goods [ REKOMENDO / carry out the monitor ring of 
the access to past REKOMENDESHON, and / it / goods / then ] f or changing the 
REKOMENDO rule for it (updating), it becomes possible to perform 
REKOMENDESHON of the 2nd high goods of possibility of suiting a customer's needs 
more, and leads to the further sales promotion. 
[0013] 

[Embodiment of the Invention] With reference to a drawing, the gestalt of operation of 
this invention is explained below <the gestalt of the 1st operationX The mimetic 
diagram showing the system configuration of the gestalt of operation of the 1st of the 
sales promotion system which the service flow **** Fig. in the gestalt of operation of 
the 1 st of the "sales promotion system" which drawing 1 requires for this invention, and 
drawing 2 require for this invention, drawing 3 , and drawing 4 are the explanatory 
views showing the example of REKOMENDESHON. 

[0014] REKOMENDO rule 1a which determines the REKOMENDESHON class 
transmitted to a customer is registered into the center 1 shown in drawing 1 . The 
goods or service it is expected that it is that a customer purchases continuously to a 
certain one goods or service (or access) is related with REKOMENDO rule 1a, and 
REKOMENDESHON is transmitted to a customer as the purchase of one goods by the 
customer, or an access cause to goods information. For example, the 1st 
REKOMENDO rule which associates the music title of Shop A and the concert ticket 
of Shop B, the 2nd REKOMENDO rule which associates travel reservation service of 
the concert ticket of Shop B and Shop C, and the 3rd REKOMENDO rule which 
associates the local restaurant information on travel reservation service of Shop C 
and Shop D (not indicated in drawing) are registered in this case. This REKOMENDO 
rule 1 a is suitably updated according to sale, the newest concert ticket information, 
and travel reservation information of a music title on a new song. A center 1 is 
managed by the service entrepreneur who offers REKOMENDESHON service to a 
member's store, and a service entrepreneur transmits REKOMENDESHON to the 
customer of a member's store. For example, the members stores in this case are the 
shop A which distributes a music title, the shop C which are the shop B which sells 
tickets, such as a concert ticket, and a travel agency, and the shop D which is not 
illustrated [ which is a local restaurant ]. 



[0015] And if a user accesses through a network connection service with a cellular 
phone 2 and purchases a music title to the server of the shop A which distributes ** 
music title, for example, the server of the ** shop A will transmit the purchase 
information (a trade name (musical piece name), a purchaser's E mail address, etc.) to 
a center 1 . In addition, not only when a customer actually purchases a music title, but 
when extent which searched the music title list of homepages and was perused is 
accessed, you may make it Shop A transmit the access information to a center 1 . 
[0016] ** A center 1 searches the concert by that singer and the artist from 
REKOMENDO rule 1a based on the trade name (musical piece name) of this purchase 
(access) information, and transmits REKOMENDESHON of those concert information 
(the shop B which performs concert ticket sale, the date, price, etc.) to a cellular 
phone 2 through a network connection service. 

[001 7] As shown in drawing 2 , the center 1 of drawing 1 has the center server 20 
which has REKOMENDO rule 1a, REKOMENDESHON issue means 20a which 
publishes REKOMENDESHON, customer database 20b which manages the purchase 
hysteresis 20b2 of the customer profile (it is also called a profile) 20b1 or a customer, 
and REKOMENDESHON processing means 20c which performs processing to 
REKOMEN day SHON which the customer used (access). The cellular phone 2 has 
REKOMENDESHON management tool 2a which-managesREKOMENDESHON which 
received, and is realized as e-mail application with the gestalt of this operation. Shop 
A, Shop B, and Shop C have Merchant Server 3A, 3B, and 3C, respectively, and are. 
The center server 20, Merchant Server 3A, 3B, and 3C, and a cellular phone 2 can 
communicate mutually through the Internet 50. 

[0018] As this REKOMENDESHON gestalt, mail with a link, and a link and mail with a 
discount electronic coupon can be used. Drawing 3 will shift to the concert ticket 
purchase screen of Shop B, if the screen of the mail with a link in case Shop B is a 
virtual shop is shown as an example of mail with a link and a link (Go) is chosen. In this 
case, it is once redirected to Merchant Server 3B in fact through CGI (Common 
Gateway Interface) of REKOMENDESHON processing means 20c of the center server 
20. MACHANTO ID of REKOMENDESHON identification information, user ID, and 
Shop A is specified as URL (Uniform Resource Locator) of the CGI program of 
REKOMENDESHON processing means 20c of the center server 20 as a parameter, 
and this CGI program is performed, and specifically, it is redirected to this link (Go) by 
selection of this link so that the concert ticket purchase screen contents on 
Merchant Server 3B (shop B) may be displayed. Since there was access from a 
customer to REKOMENDESHON which transmitted the CGI program of 
REKOMENDESHON processing means 20c at this time, the number of 
REKOMENDESHON hits managed as one element of a REKOMENDO rule is 
incremented one time about that REKOMENDESHON. Thus, REKOMENDESHON 
processing means 20c can detect REKOMENDESHON which had access from the 
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customer to REKOMENDESHON which transmitted. 

[0019] Moreover, when Shop B is a real shop, it shifts to the store information pages 
(a name, the telephone number, the address, map, etc.) of Shop B. Also in this case, 
similarly, the center server 20 REKOMENDESHON processing means 20c Minds, and 
it is redirected so that the store information contents of Shop B may be displayed. 
Moreover, drawing 4 shows an example of a link and mail with a discount electronic 
coupon, and the link to the discount electronic coupon of a concert ticket other than 
a link at Shop B is displayed further. If the link (Go) to a discount electronic coupon is 
chosen, a discount electronic coupon will download from the center server 20 to a 
cellular phone 2. 

[0020] And if a user accesses through a network connection service with a cellular 
phone 2 and purchases a concert ticket to the server of the ** shop B, the server of 
the ** shop B will transmit the purchase information (a trade name (name of a concert 
ticket), a purchaser's E mail address, etc.) to a center 1. ** Based on this purchase 
information and a customer profile (address), from REKOMENDO rule 1a, a center 1 
searches online reservation service of a travel agency, and transmits 
REKOMENDESHON to the shop C which is a travel agency to a cellular phone 2 
through a network connection service. 

[0021] And if a user accesses throughra network connection service with a cellular 
phone 2 and arranges an airplane, a hotel, etc. to the server of the ** shop C 
(purchase), the server of the ** shop C will transmit the purchase information to a 
center 1. ** Based on this purchase information, a center 1 retrieves local restaurant 
information from REKOMENDO rule 1a as following goods, and transmits that 
REKOMENDESHON to a cellular phone 2 through a network connection service. 
[0022] <the gestalt of the 2nd operation> — since the gestalt of the 1 st operation of 
the above here is the system of the center mold which makes a center 1 top-most 
vertices, it may be difficult for it for two or more shops of the same type of industry as 
the same system to participate Drawing 5 omits a center 1 as a gestalt of the 2nd 
operation, service flow ** is carried out and drawing 6 shows the mimetic diagram in 
the distributed control system which is between shop A-C and ties up 
REKOMENDESHON service showing the system configuration of the gestalt of the 
2nd operation. For this reason, 1st REKOMENDO rule 1 A which associates the music 
title of Shop A and the concert ticket of Shop B is registered into Shop A. 2nd 
REKOMENDO rule 1B which associates travel reservation service of the concert 
ticket of Shop B and Shop C is registered into Shop B. 3rd REKOMENDO rule 1C 
which associates the local restaurant information on travel reservation service of 
Shop C and Shop D (not indicated in drawing) is registered into Shop C. 
[0023] And if a user accesses through a network connection service with a cellular 
phone 2 and purchases a music title to the server of the shop A which distributes ** 
music title, for example ** The server of Shop A searches the concert by the singer 



from REKOMENDO rule 1 A based on the purchase information (a trade name (musical 
piece name), a purchaser's E mail address, etc.). REKOMENDESHON of the concert 
information (the shop B which performs concert ticket sale, the date, price, etc.) is 
transmitted to the network connection service cellular phone 2. 

[0024] And if a user accesses through a network connection service with a cellular 
phone 2 and purchases a concert ticket to the server of the ** shop B, based on the 
purchase information (a trade name (name of a concert ticket), a purchaser s E mail 
address, etc.), from REKOMENDO rule 1 B, the server of the ** shop B will search 
online reservation service of a travel agency, and will transmit REKOMENDESHON of 
the shop C which is the travel agency to a cellular phone 2 through a network 
connection service. 

[0025] And if a user accesses through a network connection service with a cellular 
phone 2 and arranges an airplane, a hotel, etc. to the server of the ** shop C 
(purchase), based on this purchase information, the server of the ** shop C will 
search the following goods from REKOMENDO rule 1C, and will transmit that 
REKOMENDESHON to a cellular phone 2 through a network connection service. 
[0026] As shown in drawing 6 , the cellular phone 2 has REKOMENDESHON 
management tool 2a which manages REKOMENDESHON which received, and is 
Tealize"d~as e-mail "application or electronic receipt management-application with the 
gestalt of this operation. Shop A, Shop B, and Shop C have Merchant Server 3A, 3B, 
and 3C, respectively, a REKOMENDESHON issue means 3 by which each Merchant 
Server 3A, 3B, and 3C publishes a REKOMENDO rule and REKOMENDESHON — Aa, 
3Ba, 3calcium, customer database 3Ab, 3Bb and 3Cb, and a customer — use (access) 
— it has REKOMENDESHON processing means 3Ac, 3Bc, and 3Cc which perform 
processing to REKOMENDESHON the bottom. Merchant Server 3A, 3B, and 3C and a 
cellular phone 2 can communicate mutually through the Internet 50. 
[0027] Since a shop A-C side transmits REKOMENDESHON to a cellular phone 2 
directly according to the gestalt of this 2nd operation, the electronic receipt with a 
link, the link, and the electronic receipt with a discount electronic coupon other than 
the link shown in the mail with a link shown in drawing 3 or drawing 4 and mail with a 
discount electronic coupon can be used for a REKOMENDESHON gestalt. In this case, 
a rebate check is published based on the contract between shops. Drawing 7 shows 
an example of an electronic receipt with a link, and REKOMENDESHON of a concert 
ticket other than the receipt of a music title is displayed. If a link (Go) is chosen, it will 
shift to the concert ticket purchase screen of Shop B. In this case, it is once 
redirected to Merchant Server 3B in fact through CGI of REKOMENDESHON 
processing means 3Ac of Merchant Server 3A (Common Gateway Interface). 
MACHANTO ID of REKOMENDESHON identification information, user ID, and Shop A 
is specified as URL (Uniform Resource Locator) of the CGI program of 
REKOMENDESHON processing means 3Ac of Merchant Server 3A as a parameter, 



and this CGI program is performed, and specifically, it is redirected to this link (Go) by 
selection of this link so that the concert ticket purchase screen contents on 
Merchant Server 3B (shop B) may be displayed. Since there was access from a 
customer to REKOMENDESHON which transmitted the CGI program of 
REKOMENDESHON processing means 3Ac at this time, the number of 
REKOMENDESHON hits managed as one element of a REKOMENDO rule is 
incremented one time about that REKOMENDESHON. Thus, REKOMENDESHON 
processing means 3Ac can detect REKOMENDESHON which had access from the 
customer to REKOMENDESHON which transmitted. 

[0028] Moreover, when Shop B is a real shop, it shifts to the store information pages 
(a name, the telephone number, the address, map, etc.) of Shop B. Also in this case, 
similarly, it is redirected so that the store information contents of Shop B may be 
displayed through REKOMENDESHON processing means 3Ac of Merchant Server 3A. 
Moreover, drawing 8 shows an example of a link and an electronic receipt with a 
discount electronic coupon, and the receipt of a music title and the link to the 
discount electronic coupon of a concert ticket other than a link at Shop B are 

^i^layed'further. If the link (Go) to a discount electronic coupon is chosen, a discount 
electronic coupon will download to a cellular phone 2. 

--[0029] "Next, in the gestalt 1~ of- the above-mentioned-implementation, or 2, the 
REKOMENDESHON issue in a REKOMENDESHON issue means is explained. Drawing 
9 is a flow chart which shows the procedure of REKOMENDESHON issue. In the flow 
chart of drawing 9 , if the access information (the purchase of the 1st goods or access 
to the goods information on the 1st goods) to the 1st goods (or 1st service) is 
acquired at step S21, the REKOMENDO rule corresponding to the 1st goods will be 
chosen at step S22, and, subsequently purchase hysteresis and a customer profile will 
be acquired from a customer database at step S23. At step S24, the 2nd goods (or 
2nd service) to recommend are determined based on a REKOMENDO rule, purchase 
hysteresis, and a customer profile. In step S25, REKOMENDESHON of the 2nd goods 
(or 2nd service) is generated, and then REKOMENDESHON of the 2nd goods (or 2nd 
service) is transmitted to a cellular phone 2 at step S26. 

[0030] Drawing 10 is an example of the table showing the relation between the 1 st or 
the REKOMENDO rule in the gestalt of the 2nd operation, and goods, in this case — 
as the 1st goods — Goods A, B, C, D, and E — when there is .... corresponding to 
these, either of the REKOMENDO rules 01, 02, and 03 is assigned. That is, the 
REKOMENDO rule is matched with each goods or service. In the example of the table 
of drawing 10 , the REKOMENDO rule 03 supports [ the REKOMENDO rule 02 with the 
REKOMENDO rule / same to Goods A and B / 01 same to Goods C and D ] Goods E. 
The contents of the REKOMENDO rule are explained in full detail by drawing 1 1 and 
drawing 12 . 

[0031] Drawing 1 1 is the table showing the example of the 1st or one REKOMENDO 



rule in the gestalt of the 2nd operation, and the recon MENDO rule corresponding to 
the music distribution music A is shown by this example. This table becomes the 
REKOMENDESHON identification information 22, the 2nd goods [ REKOMENDO / 
goods ] or the candidate 24 of service, a search key 26, and 27 hits from the 
REKOMENDESHON template 28. Here, the number which had a reaction from the 
customer is shown to published REKOMENDESHON in 27 hits, and it is updated 
according to access from a customer. That is, the REKOMENDO rule consists of a 
search key 26 which opts for the goods or service, 27 hits, and a REKOMENDESHON 
template 28 of those to the 2nd goods [ REKOMENDO / goods ], or the candidate 24 
of service. [ REKOMENDO / service ] In order to determine the 2nd goods (service), a 
customers purchase hysteresis, customer profiles (hope of the existence of age, the 
address or a place of residence, and a rebate check etc.), and a search key 26 are 
collated, and REKOMENDESHON of goods (service) with the high hit ratio of a search 
key is chosen. Moreover, when a hit ratio is the same, REKOMENDESHON with many 
27 hits is chosen. Next, REKOMENDESHON is generated from the 
REKOMENDESHON template 28 about selected goods (service). In addition, when the 
hit ratio and 27 hits of a search key are the same, two or mofe~REKOMENDESHON 
can also be published. Thus, in case REKOMENDESHON which transmits is 
determined, possibility of suiting- a customer's needs - can-~carry out high 
REKOMENDESHON more by using 27 hits of REKOMENDESHON updated not only 
according to collating of a search key but according to access from a customer. 
[0032] Drawing 12 is the table showing other examples of the 1 st or the REKOMENDO 
rule in the gestalt of the 2nd operation, and the recon MENDO rule corresponding to a 
concert ticket is shown by this example. Also in this case, REKOMENDESHON 
published with a customer's purchase hysteresis and a customer profile, and a hit 
ratio with a search key 26 and 27 hits of REKOMENDESHON is chosen like the 
REKOMENDO rule of drawing 1 1 . 

[0033] Drawing 13 is drawing showing typically the 1st or the REKOMENDESHON DS 
in the gestalt of the 2nd operation. As shown in drawing 13 , the contents descriptive 
information 32 of REKOMENDESHON, REKOMENDESHON identification information 
22A, the user-identification information 34, and the identification information 36 of the 
shop used as a cause are contained in REKOMENDESHON data. REKOMENDESHON 
data are described by ML (markup language) which can interpret REKOMENDESHON 
management tool 2a of a cellular phone 2. The contents descriptive information 32 of 
REKOMENDESHON, REKOMENDESHON identification information 22A, the 
user-identification information 34, and the identification information 36 of the shop 
used as a cause are not necessarily described in the format that each information was 
separated by the tag, and may not necessarily be described in the format in which 
each information was intermingled. For example, REKOMENDESHON identification 
information 22A, the user-identification information 34, and the identification 



information 36 of the shop used as a cause are set up in this case as a parameter in 
the link description in the contents descriptive information 32 of REKOMENDESHON. 
[0034] The template of REKOMENDESHON is the template of such ML (markup 
language) description, for example, it is the example of drawing 11 , and when 
REKOMENDESHON of AAAA0002 is chosen for REKOMENDESHON identification 
information, REKOMENDESHON data are generated based on the REKOMENDESHON 
template of the related publication family register by which ML description was carried 
out. The contents descriptive information 32 of REKOMENDESHON is beforehand set 
to the template of REKOMENDESHON, for example, we recommend newly-written 
work new publication ****** of "OOO to it in this case. An application is ******. The 
guidance " is set up as contents descriptive information 32 of REKOMENDESHON. 
Furthermore, the link to the purchase screen of the books is set to the part of 
"******." In REKOMENDESHON generation (processing of step S25 of drawing 9 ), 
the identification information 36 of the shop used as REKOMENDESHON 
identification information 22A, the user-identification information 34, and a cause is 
set as this link as a parameter. In this case, as REKOMENDESHON identification 
information 22A, AAAA0002 is set up and MACHANTO ID of a site which received 
distribution of Music A is set up as user-identification information 34 as identification 
information of the shop where useriD became a causerrespectively: 
[0035] Here, it compares with the center mold of the gestalt of the 1st operation 
about the distributed process input output equipment merit of the gestalt of the 2nd 
operation, and a demerit. In a center mold, since the centralized control of the 
customer information (purchase hysteresis, customer profile) is carried out by 
customer database 20b, it is not necessary to have the selling propulsion system with 
the large-scale member's store (shop) itself in which highly accurate 
REKOMENDESHON is possible, and there is a merit that reduction (commission 
income) is expectable, by introducing other stores further. On the contrary, the shop 
of the same type of industry which has a competition relation has the demerit of being 
hard to participate. In distributed process input output equipment, there is a merit that 
large-scale REKOMENDESHON in which it is easy to participate since it is the system 
materialized only [ between each shops ], and two or more shops of a same trade kind 
participate virtually can be built. On the contrary, there is a demerit that each shop 
needs to have a selling propulsion system. 

[0036] According to the system of the gestalt of such the 1 st and the 2nd operation, 
especially by access from customers, such as the first goods purchase, even if it is 
between cross-industrial, a network connection service can be transmitted for a 
chain of REKOMENDESHON to a cellular phone 2. In addition, a user terminal may not 
be limited to a cellular phone 2, but a personal computer is sufficient as it. Moreover, 
shop A-C is not limited to a virtual store (server), but an automatic vending machine 
besides the real store which does not mind a network connection service is sufficient, 



and the virtual store, the real store, and the automatic vending machine may be 
intermingled further. In addition, about the case of a real store or an automatic 
vending machine, it is realizable with local wireless radio, such as infrared radiation 
and blue TSUSU (Bluetooth), between a cellular phone 2, and the POS terminal of a 
real store and an automatic vending machine. 

[0037] Drawing 14 shows the sales promotion system by this invention as compared 
with the DM method of the conventional example shown in drawing 15 . In a DM 
method, there is "goods (future) 10 to sell" first, the extract Ruhr for subsequently 
choosing the purchaser of these goods 10 is determined (step S1), and, subsequently 
a customer candidate is searched and extracted from a customer database 1 1 based 
on this extract Ruhr (step S2). On the other hand, in this invention, there is "sold 
goods 14" first and possibility that that customer will purchase following on these 
goods 14 determines REKOMENDESHON ** of high goods based on the 
REKOMENDO rules 1a, 1A, 1B, and 1C, the customer profile 20b1, and the purchase 
hysteresis 20b2 (step S24). 

[0038] And REKOMENDESHON is generated (step S25) and generated 
REKOMENDESHON is transmitted to a customer (step S26). Furthermore, if goods 
are sold based on REKOMENDESHON which transmitted, shortly, the goods will turn 
"into "the sold goods 14", and following REKOMENDESHON will be published similarly. 
According to this invention, by being able to detect REKOMENDESHON which had 
access from the customer, i.e., effective REKOMENDESHON, and updating the 
number of REKOMENDESHON hits based on this, a REKOMENDO rule can be 
updated so that REKOMENDESHON with more high possibility of suiting a customers 
needs may be published. 

[0039] In the center mold of the gestalt of the 1 st operation, furthermore, in the 
selling information transmitted to a center 1 from a shop "User-identification 
information", "the identification information of REKOMENDESHON used as the cause 
of sale", "Identification information of the shop used as the cause to publish the 
REKOMENDESHON", and when a discount electronic coupon is used further By 
including the "identification information of an electronic rebate check", the 
centralized control of the dealing materialized considering REKOMENDESHON as a 
cause can be carried out in the center 1. In this case, it is able for a center 1 to 
manage the number of REKOMENDESHON which transmitted for every shop (amount 
of money in which dealing was materialized further), and to return to that shop 
according to the published number metallurgy frame of REKOMENDESHON. 
[0040] Although the shop where purchase etc. was carried out in its own goods is 
made to publish REKOMENDESHON of the goods of other shops with the gestalt of 
the 2nd operation of the <gestalt of the 3rd operation> above, it may be made to 
publish REKOMENDESHON of its own goods. For example, to the customer who uses 
an airplane frequently, the shop C which is a travel agency guesses a next voyage 



based on the past voyage hysteresis, and may be made to publish REKOMENDESHON 

of the ticket. 

[0041] 

[Effect of the Invention] As explained above, according to this invention, a certain one 
goods or service is received. It is based on the REKOMENDO rule as which the 
customer who purchased it (or access) determines the goods or service it is expected 
that purchasing continuously (or access) is. Since the following goods and 
REKOMENDESHON of service are continuously transmitted through a network 
connection service at a customer s user terminal (to timing that possibility of being 
connected with the next purchase front goods or immediately after the purchase of 
service is high) Possibility of being connected with goods purchase can be raised. 
Moreover, in case REKOMENDESHON which transmits is determined, possibility of 
suiting a customer's needs can carry out high REKOMENDESHON more by using the 
number of REKOMENDESHON hits updated not only according to collating of a search 
key but according to access from a customer. 

[0042] By being able to detect REKOMENDESHON which had access from the 
customer, i.e., effective REKOMENDESHON; and updating the number of 
REKOMENDESHON hits based on this, a REKOMENDO rule can be updated so that 
"REKOMENDESHON withrriore high possibility of suiting a customers needs may be 
published. Moreover, the goods of a different class, service, and the synthetic 
REKOMENDESHON service for the virtual shop and real shop where the types of 
business differ are realizable. 

[0043] Moreover, according to the center mold system of this invention, since the 
centralized control of the customer information (purchase hysteresis, customer 
profile) is carried out, it is not necessary to have the selling propulsion system with 
the large-scale members store (shop) itself in which highly accurate 
REKOMENDESHON is possible, and is effective in reduction (commission income) 
being expectable by introducing other stores further. Moreover, according to the 
distributed system of this invention, it is effective in the ability to build large-scale 
REKOMENDESHON in which it is easy to participate since it is the system by which 
only the contract between each shops is concluded, and two or more shops of a same 
trade kind participate virtually. 



DESCRIPTION OF DRAWINGS 



[Brief Description of the Drawings] 

[Drawing 1] Drawing showing the gestalt service flow of operation of the 1st of the 
sales promotion system concerning this invention 

[Drawing 2] The mimetic diagram showing the system configuration of the gestalt of 
operation of the 1st of the sales promotion system concerning this invention 
[Drawing 3] The explanatory view showing mail with a link as REKOMENDESHON in 
the gestalt of the 1 st operation 

[Drawing 4] The explanatory view showing a link and mail with a discount electronic 
coupon as REKOMENDESHON in the gestalt of the 1st operation 
[Drawing 5] Drawing showing the service flow of the gestalt of operation of the 2nd of 
the sales promotion system concerning this invention 

[Drawing 6] The mimetic diagram showing the system configuration of the gestalt of 

operation of the 2nd of the selling system concerning this invention 

[Drawing 7] The explanatory view showing an electronic receipt with a link as 

REKOMENDESHON 

[Drawing 8] The explanatory-view~showing-a-link-and-an electronic- receipt with a 
discount electronic coupon as REKOMENDESHON 

[Drawing 9] The flow chart which shows the REKOMENDESHON issue procedure in 
the gestalt of the 1st and operation of the 2nd of the selling system concerning this 
invention 

[Drawing 10] The table showing the relation between the REKOMENDO rule in the 
gestalt of the 1 st and operation of the 2nd of the sales promotion system concerning 
this invention, and goods 

[Drawing 11] The table showing the example of the REKOMENDO rule in the gestalt of 
the 1st and operation of the 2nd of the sales promotion system concerning this 
invention 

[Drawing 12] The table showing other examples of the REKOMENDO rule in the 
gestalt of the 1 st and operation of the 2nd of the sales promotion system concerning 
this invention 

[Drawing 13] Drawing showing typically the DS of the REKOMENDO rule in the gestalt 
of the 1 st and operation of the 2nd of the sales promotion system concerning this 
invention 

[Drawing 14] The explanatory view showing the sales promotion system by this 
invention as compared with the DM method of the conventional example 
[Drawing 15] The explanatory view showing a DM method as a conventional example 
[Description of Notations] 
1 Center 



1a, 1A-1C REKOMENDO rule 
2 Cellular Phone 
A-C Shop 
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HEtt^tiT^ft^) ©IjPlHUX h5>1ffg^MjSf«J-tt 
5m3©U3i^>F;l'— y^ii?nt^§. C©U-n 
^>K;l/-;H a (4, Krffl©§*V7F©SI^ «ff© 
n y*r- Y=3->r «y Mt«Rtf «5frPtt*«Jc*S UT»^ 

s»r^na„ -b>?n4, ip^tc^tLu^^v-r— > 

a v • 9--tfX5rJi«Ta-9— ex^H^fc 4^tfil 

sn^ -9— trx»st#i4, iwauso«*KWbT» 
p< yf-> 3 >£jM{!Ta 0 ^Jx.(4*c: ©^©)!iP§g/?3 
14, «*V7h%EIU>>3y^Ai:, n>-9-h^ 
^7 h§ i: ©^^ y h «rB5^Ta v- 3 y ^ B 5S?ff{t 
ajSl»a&*«>a y7*G fciiitoUXh-yVT'&a^^© 

[0 0 15] fit, ®t^V7 h£BBfIT£>v'3 7 7 
A©-9— Ajc^fLT, 3L-- iffl<«*fllB 2 F 
^-9-e'X^^LTZ^7-bXLT^y7 h^J^.14* 
^ATat, ©i'3 77"AOij- At4^©l«A1ta! (IS 
nV& OKffl*) > WA#©Ep<-;l/TF^X*if) *-tr 
>^ HciMflTao ^fe, v-3 y7*Al4W^^V7 
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CO 0 1 6] 1 It, C©f®A (.T9*X) tSfg 

<Dm&% fCS^T*.©«¥, 7-^XHC 

>y h^+J--trx^LT^«ig2{Cj^«-r^o 
[0 0 17] 0 2tc^-r<i:^(c, 12 l ©-£>•£ l 

3^>7 ? —>3 >fg?T^©2 0 a fc, 1^7 7^/1/ 
(^n7^-;l/kfc^5) 2 o b l i $>m&<Dffi\m& 2 
0 b 2 %ilt5ISf-^^-X 2 0bt> MStfffi 

un^yf-fg y^m^2 o cSr/Sf ^-tv* 

■9— /^2 O^rWUTV^c ^«fS2(i, §{IL/cl/3 

2 a*WLT*5»), #§tefiS©JB«t»t4» t—toTWr 
— ->3 LTSIgiSftSo ->3-y:/A, 

B, 3C£Wl/t^£>o tV^-z^O, v— 

Ht-A3A, 3B, 3c, mwnm2i*. -<>*-*>y 

h 5 O^/rLTffiSKilft oJffiT'fe^o 

[0 0 18] C©l/3;*;/-r— >■©}£!&£ Ltft 

©-00 i:LT. v- 3 -y ^ B *-wl/5/ 3 -y :/©!§£• 
©y >7tt£*-;l/©li®;&;^U U><7 (Go) tfSS 
->3 -y:/B©3>1t— r-BSAliE 
teStfr-TS. C©*1^ Sl^fcti, V^fcAv, 
— /S2 0Cl/3^yf->3 y®M¥-Wf.2 0 c©C G I 
(Common Gateway Interface) £r/rLT\ V— ftyh 
+T-M3 BtC'J^fl/*' h£ft£> 0 Rf*6*IiCli. C©y 

(Go) (cti, *y^t-/ , !2 0Ob3^yf-> 

ayil!ll¥S2 0c(0CG IT'O^AOURL (Unif 
orm Resource Locator) /^7^-^i:LTl/3^y 

?T, C©C G I 7D7*7A)()W7?n, v-ftyh 
t-z^B (~>3 7?*B) ±©3>+r— h^-y-y h$§A 

cc»tf< u^^yf-yg >saa¥iS2 o coc g i 

ayicmL, L/a^y K;I/— /I/©— oOSMRfcLTWS 
LTi/>l.l/3/>f- >>a >©fc.-y h&fc l-f^y* 
>Ft5. ^©idfcLT, b3^>7=*-iy3 
©20c «\ mm Lfc Ixn ^ >-r- 3 >fc ft U JRg 
7 * ■bXTOo fc 1/3 >-r— -> 3 >^ttJ-T 3 c 

[00 19] Sfc, v-3 7 7*B/l"J7;l/v'3 7 7"©^ 



+r— M2 OOl/n^^-r— v-3 V5Q.S#IS2 0 c^L 

vp^uthznzo $rc, H4«y:/*;fttffiJ5i* ; ? 

^7— #>tt%*->UD— 0iJ£^U ->3 -y^B'N©'.) > 
tome, •ZZlzay-V—hf-'r-y h©W3l«?*-# 

y\ouy^^^ti^ m^m^^-^y^v y 

<? (Go) £»T3t, ■b>*-9— A2 0*^&*1fMB 
K2{CflJ3l«^^-#>*^*'7>'0-K^nS„ 

[0 0 2 0] ^LT, ©->3 7 7*B©t-^tSLt, 
3— 9WiJM!fWS2fc:J:t>*y H8BMW— kTx^LT 
7^-trXLT3>"9--h^'7->y h^Af?>t. ©v'a 
•y^BO-tJ— M{J*-©»IA1ff$8 (35n D n€ OVtf- 
^y h©£.*K> » ffiAm<DE*-JlT Fl/X&if) £-tr 

i ic&frr 3 0 (D-fe>^ i momxmmtm^ 

a sMTttSJE© * >^ -r L » 

«Eff f^ffl)£-efe5 ~y 3 -y 7 c 'x© 1/3 p< yf— y 3 

[0 0 2 1] ^ LT> ®->3 77'C^-^l:MLt, 

=L—*rt>mmm 2 tct t> ^ >y hSEHMJ— ex^it 
7^-fcT.LTfmm ^^^f^sa (ix) -rs 

© ffiSh t LT^HU U7. h 3 >1t$S?r 1/ 3 ^ y Y.ftr—)\/ 1 
a*^6«SRU f©l/3^>f-v'3yW7hii'9- 

[0022] <m2<Dmmomm>c<ix\ ±sb©^i 
<v$m<Dmmz. ty* 1 zm&t-rz-tyzmoisx 

fU'$5f:J6, ra-©v/7 > f-AtC|WlC3ia©v'3 «y^ 

m<DmmtLx-ty^ i^*bsl, ■y3 77'A~crif 

1/3^>t-*—>3 > • -9— lf*£«J8f 3#»3^>*f- 
A{C*3lt5+r— X7 P-iLtfe^ 06ti. ^2© 

C ©fc46. > 3 -y ~/Alclty 3 <y ^ A 0«3S5 V 7 b bis 
3 y7"B03>t-hfyy 1 <Dls=i 

* y F;i/-;u l a #a»£ ->3 77b fc « -> 3 -y y 
B©3 yV— h^ybt-ysyfC (Dfflj WW— £ 
5^ 2 © 1/3 ^ y H;l/-;1/ 1 BA^^$ 
-> 3 7 7ctiiy 3 7 7coiw^- £x t -> 
3 7 7D (0tc«iB«c«nTv^v^) oi«i/xh7y 

1f **BHW*W 5^ 3 © 1/3 p< v K;l/-/V 1 C Tb^S^? 

[0 0 2 3] fit, ®S*V7 h^rS2«-T§v'3 7 7 
A©+r-A(c*fLT, 3— W«fflf«B2tCj:D*y h 

saw— trx^^-LTTy-bxLT^y^ h*flfy^.«r 
»A-r^ts ©■y3 77A©t-/yif©fX1fi GS 
p a o* (^ft^fe) . B8A#©E^-;l/7Fl/X*H) (c» 
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^T-?-<DSmc<fcS3>'+r- h^b3^>KyV-;V l 
ME5fc*fi?5'3-y7'B* MMKB, finite* if) ©1/3^ 

So 

[0 0 2 4] f LT, ®->3 y/BOIJ- /'UcttLT, 
a.— +W8$^ttgS2{c4:r>*>y ex%:frLT 
7^tXLT3y^- r-?-^-y h^MA-r^fc, ©v-a 
>y7B<DV—'m*<Dmxmm (MSA OV-fr-h*- 
fry r»©*»0 , SliA^OE*-;^ KlxX&if) {eg 

-O^tttf-e^fclfcfRU ^OjfcrrftS/ST'&Si's 

[0 0 2 5] *-LT\ ®fa y^CO^ AlCfctLT, 
rt— »f ^fll^ttiS2(cJ;t)^>y MS«W--lfX**rLT 
7^tXLT»ffi, **\rt/*£*#fi OKA) -f S 
t. ©->3 7ycoit-;Ut coWIAWflMcS-^V 
Ts ^Olip a q^ 1/3 ^ > K^-;l/ 1 C frP.i^L, 

«!S2fci£{f-f 
[0 0 2 6] 0 6tC^t<fc5(C, HSf«e2tt, gffb 
ft U3 ^ >f - -> 3 It5 1/3 ^ yf - v- 3 

Lt^l?n5 0 v'a-yT'A, v'3 77'B, ->3'y7C 
14, j en^tlT-^-V>'h-9--^3 A, 3B, 3C%S 
LT^So #V-ftyft-^3A, 3Bs 3C«U 
l/3^yK;l/-;k l/3^>f- v-3 >£fgfr-f 
^yf-i/s >^fT#IS3 A a, 3Ba, 3 C a £M& 
-r— X 3Abs 3 B K 3Cbt, PgtfflJffl 
(7^-trx) LfeUa^yx— >a^teJtr««ia*fT 
5 U3^Vf- v's V5!La¥l53 A c, 3 Be. 3Cc 
^LTl^. T-ftyhHt-^3A, 3B> 3C, 

mmm&2iz. *y$-*v hso^vrmmemm 

[0 0 2 7] CCD|g2<D^fil<D^ftHCJ;n(i\ is-aV? 
A — C IPJJtf iS&, 1/3^ ~> 3 y*Wffim 2 tCiM 

ft y / -;i/-^ia 4 bft y ^&tff"j§ iw? 

>^Rtf#J3ltt^-#>tt#«?11«»£ffl^Sci: 

m^m^xmj ?ns. b 7 14 u vfrtt^MWHwmi 

fi7h©i/3^yf-yaytftiJnii 0 'Jy^ 
(Go) ^HR?nst, y3 77"B©3yt-hfy 

A/, v— =J-*?l/Y*)r— /^3 A«DU/3^>r r — ->a ^3 
?S3AcOCG I (Common Gateway Interface) 



M^W^IS, CKD'jy* (Go) v-^>r-+r 
— /S3 ACDU3^>-r— >>a y$&S3M83 AcOCGI 
^ci i7*-7i»<DU R L (Uniform Resource Locator) t, 
/<7^-?kLTU3^yf-ya >!SSiJ'lffgi:3.— «f 
I Dt-yayyAOv-^yh I D ttfiffifeZnTiS 

AHfefrStU 7-ftybU-^3B (ya77B) ± 

s >\zi)#<<(\s>?VZ*\2>o COi:^ lx3^yr r —>3 
>fflH%M&3 AcOCGI 7*nfr^«M4, 3M{iLftL/3 

fre>, J f©l/3^yf-yay|cMU U3^>-F;U- 
;KT)— -DtDWMt LtfitT^5U3^yf-y3y 
ot7FMHyi"J^yhno c<D«fc?f;:LT\ 
b3^yf r -v'3 y5aa¥fiS3 A c«, iMf8Lftt-3^ 
yf-yayt^u i§fr57^t7^orci/3^ 

[0 0 2 8] £ft, ->3 7 7"B*"J7^y3 7/<Di^ 
•V > r- -9-— 3 AOl/3^ y'f—i/ 3 >MS^IS 3 A c 

^LT, ~>3 ^yBo/gssifffisi/^^^^s-rs 
«fc3icj£Vi/^ hsns 0 $ft. 08t4'j>^&a"fij 

h<DnRiR*i:i>'3-y7'B'\£0'J>^co{ifi(c. £SfC3;/ 
•tf— r-?-fr-y h<Dm3m??-#>^<DV y?tf&7n2 

ns» asi*^^— *>^ou>* (Go) fciiHR-rs 

So 

[0029] Mc±.wMm<Dmm 1 x« 2 k*j^t U3 

* >"r— > 3 yMtfeltS 1/3 ^ >-r- i/ 3 
tTtcov^TUiB^-rSo U-n^VT"— ->3 yfgrr 

(D^JS^-f 7a— ^-fr — hT'feSo 09O7D-ft 

Z^-trXt»$B l OiSfi&OBSA. ^ 1 ©iSp^O 

S5p D n 1ff^CD7'^-trX) ?:Xf77"S2 1 T'^#"TS 
£ % Xf77'S2 2T^l <OS 0 D ptc WfS-T S 1/3 ^ > K 

•y fs 2 4 T'ti, L/3^ y vfr—jutmxmmtm&y 

U7j-Mcm-3Z, ^3jl!j46-rS^2<DSo c n (X14^2 
0-9->-tfX) ^^-TSo XT7 7S2 5TU «2© 
la n D (Xl4^2(D-9--(fX) oi/3^yf-yay^ 
figL, »CXf7 7'S 2 6 2 <Di£ D n p (JU$%i2<D*)- 
-ex) OL/3^Vf= , -v/3>^fll^«iS2{CiMff^- 

So 

[ o o 3 o ] m i o (4. m i xt4ss 2 (Dmmo&micis 

f?UT'feSo COi^, ^ 1 (OBippi: LTs SffiA, B, 
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C, D, E • • Cft^lcStJSLTbn;/ 
>W-;l/0K 0 2, 0 3©(^-fftfrtfty9=3T£>ft 
TV*. o£>K ^S5p d pX«-9— £Xtcti, U-n^>K 
;U— ;l/#ttJfr3tte>ftTV">3o 01 0 co^— 
ti, ^A. Blc(i|B)— oU3^yK;l/-;l/0 l ig 
ffiC Dtciiiwi— oi/3^>K;V- )VO zt>\ IgffiEtC 
liUnyty K/l/-;I/0 3tfitt&LTt/V& a l^npt > Krt/ 
— ^OrtStcot^Tte, 0 1 1, 01 2tcJ;t)i¥a!-r 

[0031] hi m, si x«f& 2 o^ssco^^ts 

0, C<D0IJT*«, ^BHflffiA tC^-TS 1^3 >^>K 

S/a>«giJ«fB2 2, l^3^>K-r5^2 0Slp 3 DX«-9- 
-fcTX<D^ffi 2 4 &iis*-2 6 t7ht2 7 

i: x U3^yf—>3 vof h 2 8*^*5. 

CCT\ fc-y M&2 7 fcti, ^Tbfcbn^yx— >a 

<D7^-tXlcjfclyTM#r2ft3„ -T&fr-S, UnyOK 
rt/-/Wi, U-3>t>K-r?>^2<OFap c pX(i'9— exoOi 
M2 4fC*fLT, ix3^>K-r5«n?.x«-it-ex^?* 
^-T^^^-2 6i:t7 h&2 7, ^cDl^n^yx- 
•>3 >Of y7l/- h 2 8 A^M^nt^Sb S2<D 
^jp D B (-9— tTX) *Sto£-r*fc«, »g<DJIgA®JK£:, 

fc<y hj&2 7tf£i^3y;>'f-:y'3ytfj8#?£ft3o 
3I#I£ftft:i85p a p (-9— IfX) fco^T, l^yy 

7^— ->a yory/u- h 2 8^c.i/3^yf-yay 

^?n§» fc*S, &0\ t-y 

MS 2 7&mv®&it. l»ff)U3^yf-yay^ 

Bgfr 6 © 7 ^7 -b X IC j£ i; T £»r * ft 5 U- 3 y< >-r- ~> 
3 y<Dt7hl(2 75:ffl^CtlC < t;^ £0. i§o 
-- Xfc£- -5 Wit ffi<^ U ri * yf-y a >£r-r 5 c 

[0 0 3 2] 01 2li, Wi\Xl*m2<Dmi&<DffimiCi3 

comva. =r:yu— h^r>y Mcwenuny^y 

F;l/— ;l/A^?tiTi/^5 0 01 101/3^ 

>K;l/-;l/i:|plC<t3tcLT. HSQMAJBUERtflKS 
7 , D7-Y-^t> 6 tOt7 h^, &U\ U 

3^yf->3ydt7 h£!(2 7 i:(C<fcoTfgfrf 

n^yf— yay^i5??n5. 

[0 0 3 3] 01 3 li, 1 Xt±8l 2 <DHj&&©0g8tC*5 
T'fe^. 0 01 3{c^-rj:^tc, Ua^yf->3 y-r— 



yc >-r- 3 >SfiS'Jt» *R 2 2 At, ol— ?MB'J1ff « 3 4 
i:, ^ofrttt&^/cv-s -y y©i5SiJ«$g 3 6##$ft 

s 0 ixayof-iys^-^ti, mmmm2<Di/u* 

y-r- ~> 3 2 ajWSlRRrefc ML (v-77 

7 7*7yy-v0 T*iea??nTi/>?> 0 1/3*2/7*— fa 

yp^iB^fiflg 3 2, U3 y< > 3 >«giJW 2 2 

a , a— vmrnmrn 34, # ^ t & ft -> 3 >y :/© 

fete, Unytyx-iys >»J1f$B2 2 A, a— 
HHB3 4, f oWt%oft-y3 >y^<Df$S"Jti}*fi3 6 
«\ Ua^y?*— S/g yrt^lBi£1t$8 3 2©*©'Jy7 

[0034] y-f—y a yofyyu- c 

<DJ;-5*ML (7-77>y7*7yy-i/*) IBtfi'D'r y:/ 
U—Kc^:oT*3t)s ^J^.t±\ 01 1O0IJT% Un^y 
■r— > 3 >m%immtfA AAA0002<D Un^y-r- 
2/a>^aHR*tifc«^, l/n^yf-ysyr-^ 

MLfaie^n/-cMiS*^01x3yt>"T r -v'3 yof 
y7 p ix— h n&„ l^n^yf-ya-yc 
f-y^l^-h^ti. l/n^yf-v-a vrt^iBi61f^3 

2A^46^^nT43»?, ffjjtar, ccD^icti, ro 

00O«#T5L«rPJAAA*43tt«>.LS-r. *5*L& 
tfrnfeZtiT^Zo i/nyyf-yayot^ (09© 

Xfy7 a S2 5 0i!!li) {Cfcl^T&s £1 CO >J 
^-?i:LT, L-3^>'f f -iy3>'^SiJ1fiJ2 2 Afca 
— tTWB'JflMS 3 4 £ * o *HJ i: * o fc 3 -y ^cDSSIigiJIf 

^glJIfffg 2 2 At LIS, AAAA0002 A^^^ 
ft, 3.— 9W8IJ1MB3 4 tbT, 3L— tflDtf, t-^^ 
It t *o tz > a -y y©WB"J«« £. LT, ft A OBBfS^S 
»*fc-9->f hcDv-^-^^h I DA^ft^ft^^ft^c 
[0 0 3 5] dCT, SlOHMKO^IRO-b^^fflfc* 
2 cD^cD^ffi©^i!tgi<Dy< 'J >y U -y Mcoi^ 

n7-f-;w 5i^f-^^-x2 o bT^tfwa-r^ 

i/3 -y y^cD|g^^T'^ji^^'>X-r AT$>S^T-# 

u ^-r < , $ fc, {gs»&iKc pusao^is© > 3 -y ^ 
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co 03 6] uoj;5^u m2<Dmm<oBm<D~yx 

x-Uctntf. ^©iSSBgAfcH©!^^©^^ 

xtc i t) ^(csaara-e*. o t t U3^>f- 
•>3^^ e xsrfli^tt^fc&frr&c: 

fctf?*-5o **K 3.— *f«8*tt»{?|f«S2K:IB3£*n 

osas*. i»ig^cDraT'*nilS^^i'- , y-x (bi 

uetooth) ^rifcoa— ^yl/^-r-^bX^afftCtOH 

CO 0 3 7] 01 4tt*f8WKJ:*JRJ6ffiJfiS/X-r-A* 
0 1 5(C^Tt£*#J©DM&£lti|&LT^LTt^3 0 "D 

m»t«\ «t&46fc r (cin^e.) fssa^it^ms, i oj 

^V>T'o©Ka n pl 0©B8A#£313R-r3f;:J6© 
ftttS^^ftSL (X-r-y^S 1) „ ^^fK§f- 
M-Xl 1 fr5C©»m/U-/WcSc5^TP§flJs*§:& 

WT?tt, &*6fc rBg^L/ciSp a ol 4 J tf&D, ^©Bfi^ 
<r©i§i D a B 1 4 £5l#lttV*TlilA**^ffl^ftWUMSa 

©l/3^yf- z/ttvu)*. >F;l/— ;H a, l 
A, IB, 1 C tl^ya 7 ^ 2 0 b 1 RtflAI 
12 0 b 2icm-3^T8tf£-t%> (Xf'^S 24) . 
CO 0 3 8] f LT> UO^V-r-yaVSr^/SL (X 
fy7'S2 5) , 4^LfcU3^Vf-i 'smls&mglC 
mm?% (Xf'y7S2 6) o iMfgUfcl/n* 

ZOft&tf rjEJtLfeSsai 4 J tfco, h«uclt& 

i/3^y Krt/— ;i/%M«T-r5 ct^T*f« 0 
CO 0 3 9] ^?>tc, mi ©lHS&©Jfcffil©-try*§yT- 

3^>f-: >©«9J««J , rfOl/3^>f-> 
3 > % Jgff T £ * o irtt t ft o fc 5/ 3 -y roKgiJiU 

^e© r«?ij5i^-#^©«gu*«j cfctc 

±0, U3^yf-: ^ay£#-3frtti:LT/£&L;rc5? 

s^-fey* i -em^esT* c to^, 

-fey* 1 tfy 3 •y:/ftteaHIl,fcU=i*yT r — ya y© 



nfc U3 ^ >f--y 3 yOft^SitClS^T^©^ 3 y 

co 040] <m3<Dmffi<Dmm>±tz<DWi2<Dmm<D 

i/a 'yycDSfnOl/n^yT- ->3 y£5gfrT 5 fc 

SJ:5*cLTt.J:^. #J;U£MTttiiJ£T*&£y a -y :/ 

«jEtcS^^T^|Hl<DiS»i>gr}i«iJL.T j e-©^^-y h©U 
n y< y-r- y 3 y ^flfT-r -5 <£ a (c L T J; v 
CO 0 4 1 ] 

BSE©***] W±KTOUfe«fc3»c*ISBIfcJ:n»f» 

r^-tx) Lfcu^A^ mm.mz.rn a cxti^-trx) 

* V Y)\>-Mz.mr3^X, ^©SSS: fctf- tf X© 1/3 
^>-r-->3 y#*-y hMD— ex^/1-LTia^:©a. 
—»f 3S(ftfc (ffl©ffiaXtt-?-lf;t©fllA© 

to M?n5©t% j«aiBAKigc;o<nrjiitt*ia± 
y*»s-rsiR»c, fcfg*-©sa£fc*ttT-fc<, wsfr 

6 © 7 ^ -tr X tcjffi: U TH#t $ n§ p< y-r- > 3 >© 

5 pltlttA^i,^ L-n * yf- 5/ 3 -S c i: 
5. 

CO 0 4 2] 6, 7 tX^o ft: 1/3 ^ yf-> 

i/ay®t7 hft5rS»r-r^<:i:lc<i:»3> «tt), «§© 

WtttfiSt/^n ^ yf-y 3 y*^?^ 
s^5a^©iap a p^-9--ifx, &o\ mm&mo 

mft 3 -y Xi: U T 7 ^^ 3 >y X^^i: 
1/3 yf-y 3 y-t- ^X^^-T § c 

Co 0 4 3] *:ie^©-try^§a:yxxi»(i:<tn 

S-rS©T*5SJS©ii5V>U3^ >a yA^^T-fe 

-yxfA^o*}S^<, *5teflfij£*ffl^-r*c:4: 
(c<fcDil7c (3 = yy 3 yiRA) *^^FT?^i:i^-5% 

>5?©y a -y ^©Ig^fcttfiJcir-rs.yxxAt?**©^ 

C0B©ffi¥^UiB^] 

C0 l ] *a**«:«aiS3tffiJi*>XxAoai l ©filfifc© 
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[0 2] *&mic&zm.7Z{£M~>*r-L<<Dm i 

[0 4] m 1 OHfigcDfl?ffi{c*3i / >TUnp{y7 =r — > 
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